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Building the Revenue Organization for

Hyperscale and IPO
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by SentinelOne 

Listen to Mark Parrinello, Chief Sales Of�cer at SentinelOne, talk about how he prepared for SentinelOne’s stunning 2021 IPO and the

hypergrowth trajectory that the company is on in this edition of the Sales Bluebird podcast.

Mark stresses the importance of keeping a candid culture so that your team buys into company concepts, perseveres through constant

changes, and keeps an entrepreneurial spirit as you continue to grow and stretch your team.

Mark discusses how to simplify the process of preparing for IPO and hypergrowth through creating a proper sales process and operations

roadmap that has actionable goals with realistic timelines. Sometimes, we can be hasty and want things done as soon as possible but

building those plans in bite-sized chunks is so much more effective.

When it comes to the IPO, Mark explains that it’s important not only to focus on your strengths and weaknesses throughout but also to

enjoy the process. Enjoy the learning opportunities and take a minute to step back and remember what you’ve accomplished and how far

you’ve come.

Tune in to learn more about Mark’s unique journey, his career learnings and insights for success.

Like this article? Follow us on LinkedIn, Twitter, YouTube or Facebook to see the content we post.
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Mark Parrinello, CSO at SentinelOne, building the revenue organization for hyperscale and IPO: this mp3 audio �le was automatically transcribed by Sonix

with the best speech-to-text algorithms. This transcript may contain errors.

Andrew Monaghan: 

Welcome to Episode 115 of the Sales Bluebird podcast, which exists because at B2B startups it’s hard to get go to market �t, grow revenue and scale the

business and the sales team. Sales we were provides tips, tricks, experiences, examples, inspiration, and ideas from people who’ve been doing this for many

years and at many different companies. I am your host, Andrew Monahan, and our guest today is Mark Parrinello, the CSO at SentinelOne. Mark, welcome to

the podcast.

Mark Parrinello: 

Thanks, Andrew. Good. Good to be here. Thanks for having me excited about the next 35 minutes or so.

Andrew Monaghan: 

Yeah, you know, I’m looking forward to as well. I think there’s a great story about what’s been happening with SentinelOne and your leadership of this sales

organization over there. So I’m looking forward to seeing where this goes. Before we get into it, I do want to ask the listeners for the �rst time, I’m now taking

sponsors for the podcast. If you want to reach a bunch of sellers and sales leaders, mostly in the cybersecurity world, with whatever messages or

sponsorship messages that you have, the trick to do is go to sales. Bloomberg.com and at the top menu, there’s an option there for sponsors. Just let me

know what you’re looking for and we can have a conversation and �gure out something that is right for you. I’ve got some special early adopter pricings.

We’re just kicking this off in terms of taking sponsors. So if that is attractive to you, I might want to go there soon and see if we can get you lined up early on.
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Transcript

Andrew Monaghan
Welcome to Episode 115 of the Sales Bluebird podcast, which exists because at B2B startups it's hard to get go to market �t, grow
revenue and scale the business and the sales team. Sales we were provides tips, tricks, experiences, examples, inspiration, and ideas
from people who've been doing this for many years and at many different companies. I am your host, Andrew Monahan, and our guest
today is Mark Parrinello, the CSO at SentinelOne. Mark, welcome to the podcast.
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Mark Parrinello
Thanks, Andrew. Good. Good to be here. Thanks for having me excited about the next 35 minutes or so.
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Andrew Monaghan
Yeah, you know, I'm looking forward to as well. I think there's a great story about what's been happening with SentinelOne and your
leadership of this sales organization over there. So I'm looking forward to seeing where this goes. Before we get into it, I do want to ask
the listeners for the �rst time, I'm now taking sponsors for the podcast. If you want to reach a bunch of sellers and sales leaders, mostly
in the cybersecurity world, with whatever messages or sponsorship messages that you have, the trick to do is go to sales.
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